In 2017, as part of CARICOM Energy Month, the CARICOM
Secretariat organised three regional competitions:
•

•
•

the Energy Personality Award, to recognize someone who has
made, or is making, an exceptional contribution to a sustainable
energy future in the Region;
the Young Energy Artist Competition, for children aged 12 and
under;
the Energy Month Youth Essay Competition, for students in
three categories: tertiary (ages 16-30), secondary (Forms 1-3/
Grade 7-9) and secondary (Forms 4-6/ Grade 10-13).

In this feature, we present
Joshua Hunte, Nominee,
Energy Personality Award

Meticulous and methodical in his approach to the difficulties life reserves for
everyone, Joshua Hunte has applied the same attitude to his work: instead of being
overwhelmed by the scope of his undertaking, he has divided it into manageable
steps and is making impressive inroads towards bringing solar power solutions to the
energy needs of his native Barbados, and by extension to the Caribbean region.
Mr Hunte’s story is one of someone who is passionate about renewable energy, for
all the right reasons, because, in his own words: “it is a viable business, it saves
money, and it saves the planet, all in one breath”. Through his enterprise, we can
trace the evolution of solar energy in Barbados – a leader in renewable energy
production in the region – from a marginal technology known to and used by a few to
a resource in which businesses and governments are now prepared to invest
massively.
Joshua Hunte is the managing director of Solar Watt Systems Inc., a company that describes
itself as the leading provider of solar electrical installations in Barbados and the Caribbean and it
is one of the projects handled by that company that has warranted Mr Hunte’s nomination for the
2017 edition of the regional Energy Personality Award. At the request of the Goddard Enterprises
Ltd. (GEL) group, his company recently installed solar photovoltaic (PV) systems of 1,349
megawatts at five of GEL’s locations in Barbados.
The installation of these PV systems is expected to generate approximately 2,672,325 kilowatt
hours of electricity per year, which is the estimated equivalent to the electricity use in 215 homes
over the same period. The project will also have far-reaching effects, not only on the immediate
energy savings for the company but also on the environment, with a marked decrease in the
volume of carbon dioxide emissions and the amount of greenhouse gases which will be
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avoided, when the total volume of fossil fuels saved is calculated. This translates into 4,348
barrels of oil saved, 48,672 trees planted over 10 years, and 397 vehicles being driven reducing
CO2 emissions.
In many ways, Joshua Hunte’s journey over the past decade illustrates the journey that his
homeland, Barbados, has been making on the road towards a sustainable energy future, with
solar energy being a big part of that future. “I always had energy saving on my mind and, when I
returned from studying abroad, I knew we needed to do something about energy saving, and I
asked myself: How can I help people save? And I came across solar; we knew about solar water
heaters in Barbados, and I realised we could use solar to produce energy on a large scale”.
So, how does change happen? How does a business move from an electrical contracting and
consulting company with no experience in renewable energy to a regional leader in the supply,
installation and maintenance of PV systems? Similarly, how does a country move from a total
dependency on fossil fuels to its current status as a leader in policy and practice in the region and
to a vision of 80% reliance on renewable sources, a vision that Mr Hunte believes will be realised
in his lifetime? Are there lessons to be learned from these parallel yet interconnected processes?
The first lesson, and perhaps one of the keys to Mr Hunte’s success, is the importance of
education and communication. “When I started, I realised that people did not really understand
how it works, what they would benefit. Even educated people would tell me: oh, but I already
have one!, thinking that what I was talking about was a solar water heater.”

Handing over to a client

For a business, education means communications, and
it means marketing. From the start, Joshua Hunte was
aware of the power of communications, and he took the
bold step of investing a large portion of his first loan – a
small loan from his father – to pay for the publication of
newspaper articles explaining the benefits of solar
energy. This was conscious advertising before its time,
linking potential financial savings with the good of the
planet, and it brought in the first clients. Since then, the
company has been in the practice of keeping in touch
with its clients: “we keep updating them,” says Hunte,
who sees them as ambassadors of the new technology.

Joshua Hunte is indeed fully committed to education as an on-going process: “the education
battle will never be won, it must never stop,” he says, “especially because the technology keeps
changing. This is why we have done a video, we have hosted mini-shows to which we invited
government officials, prospective clients and the general public, we see communications as good
business practice”. At the same time, he does not neglect his own education, participating in
seminars and trade shows, keeping abreast of technological developments, contributing to policy
debates.
The transition to sustainable energy surely cannot happen without the right policy framework, yet
policy must be informed by practice. This is also where pioneering businesses such as Solar Watt
Systems come into the picture. Indeed, Joshua Hunte’s business is responsible for the first PV
installation to be connected to the grid in Barbados, and this helped in shaping policy. “They had
a draft policy framework in place, but nobody knew exactly what was needed, and it took time to
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get the link to the grid,” he explains, but that first experience helped both the regulator and the
electricity company to understand what was needed.
Every success story is the story of someone’s success, and
it is also the story of those who have made that success
possible. In Joshua Hunte’s story, one individual stands out,
a person whom he describes in an earlier interview with
Dazzle Magazine as the driving force in making him the
person he is today, his father, “the best father you could
ever want.” Russell Hunte obviously had a strong influence
on his son as a role model, but also as a partner and
mentor. “In fact, since the mid-80s, my dad knew that solar
energy would be the future, he actually had a solar-powered
VHF on his fishing boat, he knew the potential of solar
energy, and he told me that it would be a great industry to
look at, that there was a market in solar energy”. That has
surely proven right.
It is from Barbados that the use of solar water heating for
PV installation, GEL’s Goddard Catering Group
domestic use spread throughout the Eastern Caribbean and
(Barbados Flight Kitchen)
beyond in the 1970s – with the country now ranked first in
the world in the ratio of households using solar hot-water systems – and Barbados is now playing
a similar role in the region with respect to PV technology. The partnership between Solar Watt
Systems and the GEL group is important in that respect, because GEL is now rolling out solar at
its other facilities around the Caribbean.
Joshua Hunte’s primary market is Barbados, but he has a regional vision and the ambition to
contribute to the transition to a sustainable energy future throughout the Caribbean. He is actually
optimistic about the future of renewable energy in the Caribbean. “It will grow at a rapid rate,” he
says, “I would like to see the entire region move to 45 or 50% renewable energy before I die; if
that happens, at least I would have done my part.” But, for that to happen, “we need to harmonise
policy. At present, each island has its own policy; we don’t operate all as one, unfortunately, but
we need to come together. And Caribbean governments need to show that they are serious and
will not change their mind along the way; policies and incentives have to be consistent.”
What advice would he give to young entrepreneurs willing to enter the renewable energy sector?
“It’s a good industry to get into, but you have to be passionate,” Hunte says, “you have to enjoy
what you are doing and understand that you are not doing it simply for the money. This business
is also about helping our children and their children live on this planet. So do your home work,
understand that this is not an easy field, you will have frustrations, but you can succeed if you find
the right products for your customers, and if you believe in what you do.”
Joshua Hunte knows what he is talking about. It has not been easy, there have been frustrations,
but the success is there, largely due to his passion and hard work - and perhaps also to his
father’s early advice: If you face a wall, remember you have options: you can go around it on the
left, or on the right, or you can climb over it, or you can dig and pass under it. There is always an
option.

3

